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Company Description

Accenture is a leading global professional services company
specialising in strategy, consulting, technology, operations and digital
transformation services. The company helps enterprises accelerate
innovation and business reinvention by leveraging cloud, data and

artificial intelligence solutions. It serves
industries through operations spanning
Pacific.
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clients across a wide range of
the Americas, EMEA and Asia
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Mkt Cap (USD Bn) 79.1
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3M Avg. Daily Volume (Mn) 6.08
Key Financials
USD Bn FY22 FY23 FY24 FY25
Revenue 61.6 64.1 64.9 69.6
YoY (%) 21.9 4.1 1.2 7.4
EBIT 9.4 8.8 9.6 10.2
EBIT% 15.2 13.7 14.8 14.7
PAT 6.9 7.0 74 7.8
FDEPS 10.9 10.9 11.6 12.2
ROE % 12.5 9.0 12.8 16.0
Shareholding Pattern (%)
Mar-26
MFs & ETFs 46.07
Other Institutional Investors 38.66
Public Companies & Retail Investors 15.27
Relative Performance (%)
YTD 3Y 2y 1Y
NIFTY IT 0.4 (17.2) (26.8)
ACN (50.8) (45.4) (50.0)
180 -
160 A
140 A
120 A
100 A
80
60
40 S S e e e L s e
§8§3 333888438 §
S §8 &8 5 % 88 S5 g 3 8 5§
S o a0 = S5 oo =S5 o o= S5
ACN ——NIFTY IT
Kunal Bajaj
Email: kunal.bajaj@choiceindia.com

Ph: +91 22 6707 9901
Shreya Mehra

Email: shreya.mehra@choiceindia.com

Ph: +91 22 6707 9535

hoice Equity Broking Pvt. Ltd.—Rese

alyst - INHO00000222 | Email: insti

Guidance Cut and Delayed Deal Conversions Reinforce a Gradual Recovery
Path for Indian IT

We view the quarter as a cautiously mixed read-through for Indian IT services.
While continued strength in Managed Services, resilient BFSI spending and
accelerating Al adoption support the medium-term demand outlook, near-term
commentary remains less encouraging. Weak bookings, elongated deal cycles,
Middle East-related disruption and continued pressure on discretionary spending
suggest that the recovery trajectory remains gradual rather than broad-based.
Overall, ACN's commentary suggests that Al is becoming an increasingly
meaningful demand driver; however, it remains insufficient to offset near-
term weakness from discretionary spending pressures, elongated deal
cycles and delayed large-program conversions. Therefore, we continue to
expect a gradual recovery trajectory for Indian IT rather than a broad-based
acceleration in FY27. Within Tier-1, we prefer INFO and TECHM and among
mid-caps we have PSYS and COFORGE as our preferred ideas.

Revenue Holds up, but Underlying Demand Signals Remain Mixed

ACN reported Q3FY26 revenue of USD 18.7 Bn (+3% CC YoY), driven by
continued strength in Managed Services (+5% CC YoY), while Consulting
remained subdued (+1% CC YoY). Growth was broad-based across geographies
and business verticals, partially offset by weakness in the Middle East.
Importantly, the management highlighted an approximately USD 100 Mn revenue
impact from geopolitical disruption, alongside emerging softness in discretionary
spending across Products and Resources towards quarter-end. While reported
growth remained resilient, underlying demand trends continue to reflect a
selective spending environment rather than a broad-based recovery.

Guidance Cut Reflects Continued Caution despite Margin Resilience

EBITM expanded 20 bps YoY to 17.0%, while EPS grew 9% YoY, underscoring
continued execution discipline despite ongoing investments in Al, talent and
acquisitions. ACN narrowed down its FY26 revenue growth outlook to 3-4% in cc,
cutting the top end of the prior guidance range of 3-5%. Excluding 1% drag from
its US federal business, ACN expects to grow at 4-5% while acknowledging that
full guidance range remains achievable given persistent macro uncertainty and
slower client decision-making. Notably, ACN cited continued Middle East-
related disruption and delayed conversion of certain large opportunities
into revenue, suggesting that visibility on discretionary spending recovery
remains limited despite improving underlying activity levels.

Al Momentum Builds; Delayed Deal Conversions Weigh on Growth Visibility

Bookings declined 3% cc YoY to USD 19.3 Bn; the management indicated that
several large managed-services contracts have shifted to FY27E due to client-
specific delays. While this reinforces that deal conversion cycles remain
elongated, commentary around Al was incrementally constructive. ACN added
another 100 advanced Al engagements in this quarter and highlighted growing
traction in production-scale deployments, with enterprises increasingly moving
from experimentation toward enterprise-wide transformation programs. We
believe the key takeaway is that Al demand continues to build-up and
remains additive to technology spending; however, the pace of
monetisation remains insufficient to offset near-term weakness from

discretionary spending pressures and delayed large-deal closures.

Accenture Ltd. (USD Mn) Q3FY26! Q2FY26; QoQ (%)  Q3FY25.  YoY (%)
Revenues 18,718 18,044 3.7 17,728 5.6
EBIT 3,175 2,494 27.3 2,983 6.5
EBIT Margin (%) 17.0 13.8 314bps 16.8 14bps
PBT 3,150 2,457 28.2 2,951 6.7
Tax provision 762 597 27.6 707 7.7
Minority interest (49) (34) 43.2 (46) 5.3
Net profit 2,339 1,825 28.1 2,198 6.4
NP Margin (%) 12.5 10.1 238bps 12.4 10bps
EPS 3.8 3.0 29.1 3.5 9.5

Note: Accenture follows an August 2026 fiscal year-end for FY26

Source: ACN, Choice Institutional Equities
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Q3FY26 Result Update



Choice

Institutional Equities Institutional Equities

Management Call - Highlights

Al drives enterprise reinvention, accelerating
large-scale transformation beyond pilot
projects

Company launched 100 advanced Al projects,
emphasizing production-grade outcomes

Al solutions delivered measurable ROI,
including faster campaign deployment
performance

Successful Al adoption requires strong cloud,
data, and security foundations

Accenture expands cybersecurity capabilities
through acquisitions, creating innovative OT
platforms

OT security investments significantly expand
addressable markets and growth opportunities

Accenture Edge targets mid-market firms with
scalable, rapidly deployable solutions

Fixed-price contracts exceed sixty percent,
supporting stable margins despite uncertainty

Al Leadership and Enterprise Reinvention

Management views Al as a significant tailwind which is acting as a
catalyst for widespread enterprise reinvention.

= Pilots to Production: Clients are moving beyond initial pilots to
large-scale Al transformation programs, with 100 new advanced Al
projects initiated this quarter

= Tangible ROI: The company is focusing on delivering production-
grade Al engines which provide clear returns, such as a 55%
improvement in campaign speed-to-market for Cox Communications

= Foundational Readiness: Large-scale Al adoption requires a digital
core (cloud, data and security) and the management noted that half of
advanced Al projects leads to a subsequent data project

Strategic Pivot to Non-FTE and Platform Models

A central takeaway is Accenture’s purposeful shift toward non-FTE (Full-
Time Equivalent) commercial models and platform-led growth.

= Operational Technology Security Expansion: Through the
acquisition of a majority stake in Dragos (along with runZero and
NetRise), Accenture is creating a first-of-its-kind OT security platform

= TAM Expansion: This move triples Accenture’s TAM in the double-
digit growth area of OT security, which the management considers
essential for the ‘Physical Al revolution

= Capital Deployment: Due to these exciting cybersecurity
acquisitions, the company increased its FY26 capital deployment
target for acquisitions, from USD 5 Bn to USD 9 Bn

New Market Capture: Accenture Edge

Management is expanding its reach by targeting the mid-market segment
(companies with USD 300 Mn to USD 3 Bn in revenue)

= The Opportunity: This segment represents a USD 240 Bn
addressable market growing at high single digit

= Accenture Edge: Launching next week, this new business unit will
offer faster-to-deploy, repeatable and right-sized solutions specifically
designed for mid-market scale, leveraging the company's ecosystem
relationships

Financial Resilience and Macro Challenges

While delivering revenue growth and margin expansion, the management
acknowledged specific headwinds.

= Middle East Conflict: This had a USD 100 Mn revenue impact in Q3,
primarily affecting consulting work and discretionary spend

= Macro Uncertainty: The management noted that the entire Q4
revenue range is in play due to global macro uncertainty and longer
decision-making cycles in certain regions

= Operational Strength: Despite these challenges, Accenture took
significant market share, delivered 17% operating margin and is on
track to return at least USD 9.5 Bn to shareholders in FY26

Shift to Fixed-Price Commercials

The management highlighted a continued trend in how its contract work,

providing stability through its margin.

= Volume: Fixed-price work now represents over 60% of their business
and is increasing.

= Margin Impact: The management stated there is no significant
margin difference between fixed-price and other model, and this
stability is already embedded in its 20 bps margin expansion target
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Q4FY24. Q1FY25! Q2FY25 Q3FY25 Q4FY25 Q1FY26, Q2FY26, Q3FY26

Revenue (USD Mn)

Growth QoQ (%) 16,406 17,690
Growth YoY CC (%) 5% 8%
Vertical Revenue Mix (USD Mn)

Communications, Media & Tech 2,751 2,858
Financial Services 2,873 3,169
Health & Public Services 3,614 3,813
Product 4,949 5,425
Resources 2,220 2,425
Vertical Revenue Growth YoY CC (%)

Communications, Media & Tech 5% 7%
Financial Services -2% 4%
Health & Public Services 11% 12%
Product 6% 10%
Resources 3% 6%
Geographic Markets Mix (USD Mn)

Americas 7,967 8,733
EMEA 5,639 6,412
APAC 2,800 2,544
Geographic Revenue Growth YoY CC (%)

Americas 6% 11%
EMEA 2% 6%
APAC 9% 4%
Revenue By Service Line (USD Mn)

Consulting 8,260 9,045
Managed Services 8,145 8,644
Service Line Revenue Growth YoY CC (%)

Consulting 3% 6%
Managed Services 7% 11%
New Bookings (USD Mn)

Consulting 8,590 9,045
Managed Services 11,550 8,644
Total Bookings 20,140 17,690
Employees Data

Headcount 7,74,303 7,98,781
Utilization (%) 92% 91%
Attrition (%) 14% 12%
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Revenue for Q3FY26 grew by 3.0% YoY CC; In-line with estimates
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Managed Services & Consulting registered steady growth QoQ
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Broad-based growth across geographies
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EBITM came in at 17.0%, up 320 bps sequentially
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Managed Services led growth; Consulting grew modestly
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Comm. Media & Tech & Financial Services led growth
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Large Cap*

BUY The security is expected to generate upside of 15% or more over the next 12 months

ADD The security is expected to show upside returns from 5% to less than 15% over the next 12 months
REDUCE The security is expected to show upside or downside returns by 5% to -5% over the next 12 months
SELL The security is expected to show downside of 5% or more over the next 12 months

Mid & Small Cap*

BUY The security is expected to generate upside of 20% or more over the next 12 months

ADD The security is expected to show upside returns from 5% to less than 20% over the next 12 months
REDUCE The security is expected to show upside or downside returns by 5% to -10% over the next 12 months
SELL The security is expected to show downside of 10% or more over the next 12 months

Other Ratings
NOT RATED (NR)

UNDER REVIEW (UR)

Sector View
POSITIVE (P)
NEUTRAL (N)
CAUTIOUS (C)

The stock has no recommendation from the Analyst
The stock is under review by the Analyst and rating may change

Fundamentals of the sector look attractive over the next 12 months
Fundamentals of the sector are expected to be in stasis over the next 12 months
Fundamentals of the sector are expected to be challenging over the next 12 months

*Large Cap: More Than INR 20,000 Cr Market Cap
*Mid & Small Cap: Less Than INR 20,000 Cr Market Cap
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